


PREAMBLE
B.Com., (Information Technology) is a three - year course where the students can gain

knowledge in the areas of Commerce, Information Technology, Computer Applications and
related fields. This Programme covers various courses during the span of Six semester and
engages and enables the students to gain competitive knowledge and matching their
competency to the industry requirements in the jobs relating to Commerce, Information
Technology, Computer Applications, etc., Along with good employment opportunities, the
scope after completing B.Com., (Information Technology) is very vast, the students can
pursue post graduate programmes, professional programmes like Chartered Accountancy,
Cost and Management Accountancy, Company Secretaryship, Chartered Financial Analyst,
Law and many more.

Learning Outcome Based Curriculum Framework for Undergraduate education in Bachelor of
Commerce (Information Technology)

VISION

To be a vibrant and innovative education centre, enable the students to develop their knowledge
and skills in Commerce, Information Technology, Computer Applications, inculcate values,
provide opportunities to students to show case their hidden talents and realize their full potential,
encourage lifelong learning and guide them to emerge as leaders, entrepreneurs and most
important being good human beings.

MISSION

Improving the standard of the courses through effective curriculum and innovative teaching
methods. Exploring new knowledge through research activities and incorporate the knowledge to
the students. Practising a holistic approach to imbibe skills and values. Raise the qualities of the
students to required standards.

PROGRAMME EDUCATIONAL OBJECTIVES (PEO)

PEO 1: Graduates will possess knowledge and skills in Commerce, Information Technology,
Computer Applications disciplines.

PEO 2: Graduates will equip themselves for continuation of their education and advance in their
academics and career.

PEO 3: Graduates will be able to engage themselves as a consultant in the areas of Commerce,
Information Technology, Computer Applications

PEO 4: Graduates will have a comprehensive knowledge in the services offered by Commercial
Establishments, Information Technology Companies, Business engaged in Computer
Applications development.

PEOS: Graduates will assimilate in the jobs requiring domain knowledge with an ease.



PROGRAMME OUTCOME (PO)

PO1:

PO2:

PO3:

PO4:

POs5:

DISCIPLINARY KNOWLEDGE: Possessing knowledge in the disciplines of Commerce,
Information Technology, Computer Applications and related streams..

PROBLEM SOLVING AND ANALYSING: Applying problem solving skills and arrive at
an effective solution for different business situations

ENVIRONMENT SUSTAINABILITY AND ETHICS: Engage in Ethical practices and also
practise environmental sustainability in the organizational operations

CO-OPERATIVE TEAMWORK & COMMUNICATIVESKILLS: Examining and
synthesizing the different elements which influence Commerce, Information Technology,
Computer Applications in accomplishment of the organisational goal through team work and
good communication skill.

SELF DIRECTED /LIFE LONG LEARNING: Exhibit the quality self directed and life
learning and expressing well, an understanding of facts, ideas, etc., by organizing and
comparing relevant business states.

PROGRAMME SPECIFIC OUTCOME (PSO)

PSO1:

PSO2:

PSO3:

PSO4:

PSOS:

Graduates will be able to understand the influence of Commerce, Information Technology,
Computer Applications in a commercial establishment.

Graduates will have a good grasp of the latest trends and changing business environment at
National and Global Scale.

Graduates will exhibit their knowledge in the formulating business solutions to be practiced
with social responsibility.

Graduates will show prominence in team working and transform themselves into worthy
leaders

Graduates will hone lifelong learning, adopt ethical practices and be able to work as a team
and lead them and excel in their career




































DEPARTMENT OF COMMERCE CLASS: IB.Com., INFORMATION

(INFORMATION TECHNOLOGY) TECHNOLOGY)

Sem | Course Eosiice Contact
Type Course Title Credits | Hours/ | CIA | Ext

Code Week

Total

CORE III
1I DSC 22CIU04 | FINANCIAL 4 5 50 50
ACCOUNTING

100

Employability Oriented

Nature of Course Entrepreneurship Oriented

Skill Development

NANAN

Course Objectives
e To get an idea of the partnership fundamentals
e To understand the need and importance of partnership accounting
e To learn the accounting procedures during different situations in partnership
e To have a knowledge on the different modes of dissolution of a firm
e To know the process of accounting in case of insolvency of partners

Unit Course Contents Hours

K Level

PARTNERSHIP FUNDAMENTALS

Definition — Partnership Deed — Rules Applicable in the absence of
Partnership Deed — Capital Accounts of Partners — Fixed Capital

| Method — Fluctuating Capital Method — Necessary Adjustments 12
relating to Interest on Capital - Interest on Drawings — Partner’s
Salary or Commission — Interest on Partner’s Loan — Profit and
Loss Appropriations Account

Upto K4

ADMISISON OF PARTNER

Admission of a Partner: Calculation of New Profit Sharing Ratio
and Sacrificing Ratio - Adjustment for Goodwill — Factors
II | affecting Goodwill — Methods of Valuation of Goodwill - 12
Treatment of Goodwill — Revaluation of Assets and Liabilities -
Revaluation Account — Memorandum Revaluation Account —
Adjustment of Capital — Preparation of Balance sheet of New Firm.

Upto K4

RETIREMENT OF PARTNER - DEATH OF PARTNER
Retirement — Calculation of Gaining Ratio — Treatment of
Goodwill - Revaluation of Assets and Liabilities - Treatment of
Undistributed Profits and Losses - Payment to Retiring Partner -
Retirement cum Admission of partners - Death of a partner — Joint
Life Policy — Accounting Treatment

111 12

Upto K4

DISSOLUTION OF A FIRM AND INSOLVENCY OF
PARTNERS

Dissolution — Meaning — Modes of Dissolution — Settlement of
Accounts - Insolvency of Partners - Rule in Garner Vs Murray -
Piecemeal Distribution - Proportionate Capital Method -
Maximum Loss Method.

IV 12

Upto K4

AMALGAMATION OF PARTNERSHIP FIRMS - SALE OF
PARTNERSHIP TO A LIMITED COMPANY
Amalgamation of Partnership Firms — Introduction — Objectives —
Forms of Amalgamation — Accounting Treatment

Upto K4




Sale of Partnership to a Limited Company — Introduction —
Computation of Purchase Consideration — Accounting Treatment —
Closure of Books

Note: The Questions should be asked in the ratio of Problems 80% and for theory 20 %

Book for Study
1. Reddy.T.S & Murthy.A, “Financial Accounting”, Margham Publications, Chennai

Books for Reference

1.

2.

3.

S.P. Jain, K.L. Narang, Simmi Agarwal, Monika Sehgal, Advanced Accountancy Principles of
Accounting Volume-I1, Kalyani Publishers, New Delhi

N.Vinayakam & B. Charumati, “Financial Accounting”, S Chand & Company Pvt. Ltd., New
Delhi

M.C.Shukla, T.S.Grewal, S.C.Gupta , “Advanced Accounts”, S Chand & Company Pvt. Ltd.,
New Delhi

Dr. M.A. Arulanandam, Dr.K.S.Raman, “Advanced Accountancy”, Himalaya Publishing House
Pvt. Ltd, Mumbai

Gupta R.L., Radhaswamy M., "Advanced Accountancy, Volume I", Sultan Chand & Sons, New
Delhi

Course Learning Outcomes

CLOs On Completion of the Course, the students should be able to K - Level

CLO1 Describe.the need anq importance of understanding accounting Upto K4
methods in partnership

CLO2 Interpret Fhe application of various modes of accounting in Upto K4
partnership

CLO3 Exp].am the methods' of treatment of unique accounting entries Upto K4
relating to partnership
Examine and relate the implications of various accounting processes

CLO4 | .7, L . . Upto K4
in different situations in partnership

CLOS Plepal ing of requisite books of accounts and appraise the results of Upto K4
the business

Mapping of Course Learning Outcomes (CLOs) with Programme Outcomes (POs)

Programme Outcomes
CLOs | PO1 PO 2 PO 3 PO4 | POS
CLO 1 3 2 2 3 3
CLO2 3 2 2 3 3
CLO 3 3 2 2 3 2
CLO 4 3 2 2 3 3
CLO S 3 2 2 3 3
3 — Advance Application 2 — Intermediate Level 1 — Basic Level

Pedagogy : Chalk & Talk, Exercise, Assignments & PPTs.




































